
Before You 

Sell, 

Inspect! 
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Document. Collect the maintenance 

records for your major appliances 

(furnace, heat pump, water heater, 

septic system, etc.) and make copies 

available to prospective buyers. And 

if the systems are overdue for 

maintenance, make the appointments 

to have the work done. Also, have 

copies available of invoices for major 

renovations or improvements, 

including any warrantees that will 

convey. 

Describe. Does your home have any 

unusual features that might not be 

immediately identifiable? Potential 

buyers may not be familiar with home 

automation control panels, or custom-

built home theaters. Consider making 

signs to post next to these items 

explaining what they are, to prevent 

confusion. 

Dress Up. Make sure your house is 

looking its best for any showing by 

doing a little staging. Set the dining 

table for a formal dinner. Have a bowl 

of fruit on the kitchen counter. Set up 

the family room with a board game in 

progress. To get inspiration for 

staging, just leaf through interior 

design magazines or search the web. 

Continued from inside flap 
And when you’re 

ready to buy… 

We’ll be ready to inspect any potential 

new home! Repeat customers get a 10% 

discount on all future services. 

 

Our Other Services 

(additional fees apply) 

Radon Testing 

Water Testing 

Thermal Imaging 

RecallChek 

Above-ground Oil Tank Testing 

PropertyFax 

Environmental Hazard Reports 
A Pre-Listing Home 

Inspection can 

prevent surprises Inspections by Bob 
(301) 208-8289 

How Can I Find Out More? 

Follow Us on Twitter! 

@asktheinspector 

Find us on Facebook! 

/inspectionsbybob 

Read our Blog! 
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Deciding to sell your home can be 

stressful experience. Even before the “For 

Sale” sign goes up, there are many 

decisions to make. One of those decisions 

should be to hire a Home Inspector to give 

you a thorough, unbiased assessment of 

your home’s condition, so you won’t be 

surprised by what a buyer’s inspector 

finds. 

Today’s housing market is highly 

competitive. Buyers are more cautious 

than ever about the condition of a potential 

new home. You can head off many of their 

objections by having a home 

inspection of your own prior to 

listing the property. Issues such 

as dirty furnaces, loose toilets 

and leaky faucets can be fixed 

before a buyer’s inspector can 

come along and flag them as 

defects. 

Some realtors may discourage 

such a practice, since any 

defect uncovered by the home 

inspector becomes an issue that must be 

disclosed in the sales contract. That’s true. 

However, your potential buyer will almost 

certainly bring in their own home 

inspector, and once that inspector has 

uncovered defects, you will be legally  

obliged to disclose those defects anyway. 

So why not deal with them before such a 

situation can occur? 

Our pre-listing inspection includes a 

thorough examination of all the systems in 

your home, just like a home inspection for a 

real estate transaction. At the end of the 

inspection, you will receive the full report, 

along with a summary page that can be used 

as a “to do” list for getting your home ready 

for sale. You can then choose to either 

address the issues, or to disclose the issues 

and make adjustments in the selling price 

that reflect the work required. 

The advantage of having a pre-listing 

inspection is that you won’t be spending time 

and money marketing a house with unknown 

defects. Buyers will also appreciate knowing 

that you are aware of the condition 

of the home and are not trying to 

hide anything. 

Your buyer is going to look at your 

house from two perspectives: 

emotional and analytical. The 

emotional side is mentally placing 

furniture, thinking about paint 

colors, and where to hang the 

artwork. The analytical side is 

paying attention to loose railings, the 

age of the furnace and whether there are 

water stains in the basement. 

While Realtors may suggest addressing the 

appearance of your home prior to listing, 

most have no home inspection training, so 

usually cannot adequately evaluate the 

condition of the property. Protect your 

investment! Make your home stand out by 

having a pre-listing home inspection from 

Inspections by Bob. 

The Seven “D’s” of 

Preparing for a Home Sale 

Declutter. You should aim to remove 

at least a third of your home’s contents 

before letting prospective buyers tour it. 

This includes all areas of the house, 

including closets, kitchen drawers, 

storage areas and garages. Every area 

needs to appear open, so the home 

looks spacious. Store the boxes and 

extra furniture off-site. 

Detail. Take the time to give your 

entire home a deep cleaning. This 

includes all the grout in the bathrooms 

and kitchen, vacuuming the register 

covers, scrubbing the woodwork, and 

washing windows inside and out. 

Depersonalize. Take down most, if not 

all, family photos. Most Realtors agree 

that buyers can be put off by seeing too 

many pictures of a home’s occupants; 

they need to be able to picture 

themselves in the home instead.  

Defend. There could be many people 

walking through your home, so pack up 

your valuables and store them 

somewhere other than at the house. 

Password-protect any computer system 

in the house. Keep any prescription 

drugs in a bag or box that you take with 

you when you leave the house for  a 

showing. 

Continued on other side 

Avoid surprises! 

Know your 

home’s condition 

before you list it! 


